
How to Build a 12-Month Marketing 
Calendar for a Dental Practice 

 
A structured system for planning and scheduling monthly offers to keep dental 
practices consistently booked throughout the year. 
 
Instead of reacting month-to-month, you build a full-year marketing plan in 
advance — ensuring consistent patient flow and predictable growth. 
 
A dental practice without consistent patients does not stay stable. This system 
prevents that. 
 

Example 12 Month Plan 
 
Month 1: Discounted Teeth Whitening Offer 
Month 2: Pre-Wedding Smile Consultation 
Month 3: Invisalign Offer 
Month 4: Dental Cleaning + Exam + X-Rays… (Only $49) 
Month 5: Sweepstakes/Contest/Raffle/Competition 
Month 6: Orthodontics 
Month 7: Teeth Whitening Program (5 Sessions) + X-Rays 
Month 8: Dental Implants 
Month 9: Oral Surgery 
Month 10: Dentures 
Month 11: Pediatric Dentistry 
Month 12: Six Month Smiles (Clear Braces) 
 
Each month rotates a focused offer to maintain demand and avoid stagnation. 
 
Track performance monthly and refine based on results. 
 
By following this system, you can identify which offers generate the highest 
return, double down on what performs best, and focus your marketing on the 
services that drive the most revenue. 
 
Regards 
Ivan 
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